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Dear shareholders
and Ladies and Gentlemen,
 
I very warmly welcome you here in Berlin to our first General Meeting
after the launch of our shares for open trading on the Frankfurt
Stock Exchange.
 
We are very happy that you are here with us and have taken this
opportunity today to form your own opinion of business transactions
over the previous year and, in particular, to learn more about the
future prospects of your company.
 
Before I begin with the last financial year,
I would like to give you three messages that I consider important:
 
1. Your company has an enormous potential for the future.
 
The need for solar silicon is immense and demand far outstrips
supply.
 
2. Your company is well-positioned and equipped for the
challenges to come in future.
 
With our experts here to my left and our strategic partner, Moser
Baer from India, we have at our disposal the necessary know-how
and financial means that will, with a high probability, ensure the
long-term success of the company.
 
3. The strategic positioning of our business is making an
impact.
 
Our competitors are paying close attention to us and the name
"Solarvalue" is increasingly becoming of consequence within the
photovoltaics market. We were made clearly aware of this at first
hand at the Photovoltaics Technologies Conference three weeks ago
in Munich.
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Here beside me on the stage you can see two gentlemen who
embody the technical know-how of our company: Mr John Mott and
Dr. Julio Bragagnolo, both from the United States. I have asked
them to report to you directly today about the present state of the
modification work to our production plant in Slovenia and to explain
the main aspects of the solar silicon production process - in language
that I hope will be understandable for all of us. John Mott and Dr.
Julio Bragagnolo's presentations will be simultaneously translated
for you. To hear the German translations, please use the headsets
provided on your seats.
 
Before I come on to the potential, chances and goals for Solarvalue,
I would first like to give you an overview of our last financial
year 2006.
 
2006 will always have a special meaning in the history of our
company. Last year, the foundations which will contribute decisively
to the future development and success of Solarvalue were laid.
 
After long contractual negotiations, the establishment of the production
plant in the Slovenian principality of Ruse means that we now have
the necessary capacity and infrastructure for the production of solar
silicon. This is really a tremendous coup for us. There are only very
few furnaces worldwide that can be used for the production process
developed by us.
 
To provide you with a comparison, I have put together some projects
initiated by our competitors. In order to build up a similar production
capacity, they are being forced to make investments many times
higher than ours. And they will require at least two years to construct
a furnace such as ours, which is the size of a five storey building.
We already have two of these and only require to carry out modification
works. This is precisely where one of our biggest advantages in as
far as the competition is concerned.
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Let me briefly give you some basic data from the certified figures
for the past financial year of 2006.
 
I shall only deal with the most important benchmark data. You will
find detailed and comprehensive explanations of the figures in the
business report that we have made available to you in sufficient
numbers today.
 
Let me start by discussing the profit and loss account:
Our company was only founded in 2005. As you may know, we are
currently preparing for production in Slovenia, but have not yet
begun with manufacture or distribution. This is why you will not find
any figures for sales revenues in the profit and loss account, but
only the expenditure for our launch costs. This is the reason for the
- projected - loss. In 2006, this was approximately 1.4 million Euro,
compared with 0.2 million Euros in the previous year.
 
Let me deal with each item separately:
 
In 2006, we were forced to write-off investments to a total of 339
thousand Euros.    This involved W&P Profil-Solarvalue Holding
d.o.o., which was founded in order to acquire the manufacturing
plants in Ruse. After we had agreed with the local operator to rent
the manufacturing plants, the shares were sold to our affiliate W&P
Profil d.o.o for one Euro. On the compensation side, this meant that
we were released from all duties and conditions arising from the
sales contract and could immediately commence with planning the
start-up of solar silicon production.
 
We also acquired a 70% share in Sunovation GmbH in May 2006.
Here, regrettably, we were maliciously deceived. We have since
filed related charges and have had to completely write off the
acquisition costs. As far as we are aware, the company is now
insolvent. It discontinued trading several months ago and is now
longer actively involved in commerce.
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We now come to the balance sheet:
 
As essential items on the assets side you will see a bank balance
of nearly 1.3 million Euros at the end of 2006; this is mainly a result
of the increase in capital stock in December. For this purpose, we
placed 275,000 shares from our authorised capital with institutional
investors and Family Offices mostly within Germany.
Similar figures can be found on the debit side in the company capital.
 
At glance at the balance sheet shows quite clearly:
 
The finances of the company were solid at the time the
balance sheet was prepared and we want to ensure that this
remains the case in the future!
 
In order to fully exploit the potential within the fast-growing solar
sector, we need an adequate financial scope for manoeuvre in order
to realise our strategic goals. For this reason, you will also see in
the agenda a series of capital measures that will guarantee exactly
this. These measures are the only way in which you can provide
management with the necessary flexible framework in which to
operate and to utilise short term opportunities to enhance company
value. I would thus ask you to approve the proposals made here
by the management.
 
The market and prospects
 
At the moment, the basic political and economic situation is highly
promising not only in Germany and Europe, but also in Asia and the
United States. Hardly anyone today questions the fact that the
photovoltaic market offers excellent future prospects. The growing
concern about climate change means that alternative energy sources,
and in particular the solar sector, have become the focus of attention
of governments and investors worldwide.
 
These are such excellent preconditions that the short-term business
model of Solarvalue AG - the production of solar silicon - sees us
harvesting our first fruits as early as 2007. We are exploiting the
present high demand for cost-efficient solar silicon and can therefore
profit massively from the existing raw material shortage. At the
beginning of April, we rented a stand at the Photovoltaic Technology
Show in Munich. We were astonished at the interest shown: we
conducted more than 50 one-to-one exploratory talks with potential
future customers from all over the world in only two days.
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And subsequent to this, we are now at the late stage of negotiating
long term supply contracts with 15 companies. We are already at
the stage where we could issue a binding Letter of Intent, and we
are sure that we will be able sell a large proportion of our future
production to long-term strategic partners in the first six months
of 2007. All this, despite the fact that we have not yet commenced
production!
 
But we consider that this should not represent our sole aim. Our
planning has already gone far beyond this:
 
We are at the beginning of the road to an integrated photovoltaic
concern.  That is our mid-term vision. We see ourselves not only
as a producer of solar silicon, but intend to develop our business
model along the whole supply chain. Our aim to achieve price
leadership thanks to the development of innovative technologies
not only in connection with the manufacture of solar silicon, but
also in the production of ingots - the long cylinders made from
silicon. And then, the next production phase, wafers, thin discs cut
from the ingots. Every phase is technically demanding and offers
new possibilities for the development of innovative applications.
We already have the necessary know-how to produce ingots on a
commercially viable scale. We want to achieve a costing structure
in all process phases allowing us to compete with new technologies,
such as the thin film technique. And, despite this, our material will
be more efficient. In this way, we will be able to ensure that we
remain profitable in future years, irrespective of how the market
for solar silicon develops.
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Shares
 
The investment market has already recognised the potential of our
company and our shares have shown a marked increase in value.
From the many faces here present I can see that you are satisfied
with the current value trend - with the exception of the latest
financial adjustments.
 
However, we cannot ignore the fact that there are risks still to be
faced. We can only demonstrate convincingly that everything is
running according to plan when we actually start producing our first
tonnes of solar silicon in a few months' time. Then, at the latest,
a major revaluation of Solarvalue shares will be necessary.
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Address of thanks
 
Dear shareholders,
 
I most certainly do not want to miss this opportunity to thank all
our employees for their considerable commitment and unlimited
loyalty,
without which our current achievements would not have been
possible.
 
Special thanks also go on my part to our supervisory board, who
have always been on hand to provide me with guidance and support,
valuable advice and back-up where and when I needed it. Many
thanks gentlemen!
 
The year 2007
 
Ladies and Gentlemen,
 
the current financial year already holds further challenges for us.
After the completion of the modification work that has already been
initiated, manufacture of solar grade silicon using the process
developed by Solarvalue will commence in this year. We are all fully
convinced that this ambitious target will be achieved. Not least
because there are only a handful of specialists who master the
process in which solar grade silicon is produced from metallurgical
silicon. And two of these are members of our management and will
be responsible for production in Slovenia: John Mott and Dr. Julio
Bragagnolo. Both have many years' experience in this area and are
precisely the right people to realise such a large and complex project.
In a moment, the two of them will tell you themselves why they
are so very confident.
 
Thank you very much.
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